
	

We	all	come	from	varying	backgrounds,	histories,	life	experiences	and	educational	backgrounds.	Who	we	are	is	a	result	of	the	lifetime	of
experiences	we	have	lived.	No	matter	what	stage	of	life	you	are	in,	your	story	up	to	this	point	has	been	written	and	is	a	big	part	of	who	you	are
and	how	you	view	your	surroundings	and	the	world	we	live	in.	It	shapes	your	expectations	for	now	and	into	the	future.

If	you	had	to	stop	and	take	some	time	to	seriously	look	at	your	life's	story	what	would	you	see?	What	are	the	pictures	you	would	conjure	up,
the	illustrations	that	would	describe	to	others	what	brought	you	to	the	place	you	are	at	today?	If	you	needed	to	use	some	metaphors	to
describe	your	life,	what	would	they	be?

You	are	a	unique	individual	with	a	unique	personality,	gifts,	experiences	and	even	some	baggage	that	is	yours	alone.	Taking	some	time	to
develop	this	story	and	assess	what	got	you	where	you	are	today	will	help	you	determine	what	the	next	chapters	in	your	story	will	look	like.

When	you	complete	this	exercise	ask	yourself	if	you	are	satisfied	with	what	you	see	for	the	next	chapters	in	your	life	story.	If	so,	great!	Keep
moving	forward	on	your	current	path.	If	you	believe	there	are	some	areas	you	would	like	to	see	come	out	a	little	differently,	identify	them	and
make	notes	for	yourself	to	review.

When	a	financial	advisor	works	with	you	to	help	you	develop	your	plans	for	the	future	it	is	critical	that	they	understand	your	story.	The	best
possible	plans	will	be	developed	for	you	as	an	individual,	or	a	family,	if	there	is	a	clear	understanding	of	this	story	and	where	you	want	the
story	to	go	into	the	future.	That	is	what	a	good	advisor	should	be	doing	for	you.	They	should	have	a	very	clear	understanding	of	how	you	got	to
where	you	are	in	your	life	and	your	finances	and	help	you	clearly	picture	what	you	desire	for	your	future	story.

After	all,	what	good	is	money	if	you	don't	have	a	vision	and	a	purpose	for	what	you	want	the	money	to	do	for	you?	Money	in	and	of	itself	is	just
a	utility.	It	doesn't	have	real	meaning	until	it	can	be	clearly	linked	to	your	story,	your	goals,	your	dreams	and	your	vision.

Written	by:	Dennis	Kelley,	Managing	Partner

These	are	the	opinions	of	Antonio	Belmonte	and	not	necessarily	those	of	Cambridge,	are	for	information	purposes	only,	and	should	not	be
construed	or	acted	upon	as	individualized	investment	advice.	Investing	involves	risk.	Depending	on	the	types	of	investments,	there	may	be
varying	degrees	of	risk.	Investors	should	be	prepared	to	bear	loss,	including	total	loss	of	principal.	The	strategies	discussed	herein	are	not
designed	based	on	the	individual	needs	of	any	one	specific	client	or	investor.	In	other	words,	it	is	not	a	customized	strategy	designed	on	the
specific	financial	circumstances	of	the	client.	However,	prior	to	opening	an	account,	Cambridge	will	consult	with	you	to	determine	if	your
financial	objectives	are	appropriate	for	investing	in	the	model.	You	are	also	provided	the	opportunity	to	place	reasonable	restrictions	on	the
securities	held	in	your	account.

Securities	offered	through	Registered	Representatives	of	Cambridge	Investment	Research,	Inc.,	a	broker-dealer,	member	FINRA/SIPC.	Advisory
services	offered	through	Cambridge	Investment	Research	Advisors,	Inc.,	a	Registered	Investment	Advisor.	HFS	Wealth	Advisors	and	Cambridge
are	not	affiliated.
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