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If you are between 40 and 60 you are probably getting demands of your time from multiple different family members. So how do you define
family? Webster says it is a group of one or more parents and their children living together as a unit. Mom, Dad, two maybe three children, do
you need to add a dog or cat or some other pet? That may have been how things looked in the 50's and 60's, but today things may look quite
different. What about grandparents,' aunts, and uncles are they family or is everything beyond those living in your house extended family?
Today's blended families can take all kinds of different looks. We have our adult children coming back to live with us, we have aging parents
who either need our help or yes, they move in too. How many of us have had one of these calls, it is 4:30 in the afternoon your phone rings
and your 90-year-old Mom is on the other end of the phone? "Honey, on your way home can you stop by my house | have a light bulb in the
kitchen out and | can't reach it, OK see you around 5:30". You stop and change mom's light bulb and then she says "oh by the way the softener
needs a couple of bags of salt added and | got these letters in the mail can you please take a look at them", so you fill the softener salt, sit
down and look at the letters while Mom tells you all about things going on with your aunts and cousins that you could care less about but you
listen and sound concerned because that makes mom happy. You get home around 6:30 eat dinner with the family then, just about the time
you are finished your 26 year old son living in Florida calls and says "something isn't right with my car listen to the sound its making", you help
him narrow things down and find a reputable place to take his car to tomorrow by calling some of your friends in the industry and you finally sit
down to relax, then younger child still living at home has some sort of drama going on that desperately needs your attention and by the time
you get to relax it's 9:30 or 10:00. If any of this sounds familiar you may be living in the sandwich generation. Roughly age 40 to 60 still have
children under 18 or over 18 but not quite self-sufficient on one side and that aging parent or parents on the other side that still live
independently but rely on you and hopefully your siblings for help. If this is you investigate this month's newsletter for some guidance and if
nothing else to know you are not alone!
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